From Document Management to Business
Automation:

IMBrace Enterprise Al Orchestration System turns operations
into contexts and efficiencies.
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Who We Are - IMBrace

Enterprise Al Collaboration Operating System

that connects humans, processes, documents, chats & data — from
handwritten forms to videos and enterprise systems — turning every
interaction into governed, intelligent workflows that
drive real business outcomes.

Human in the Loop Governance & Control 3Cs: Contextual, Confident,
Compliant
Transparent, auditable, and
Al guided by people, safe—delivering intelligent, Al you can trust for
not replacing them. governed workflows. real business.

LLM-in-a-Box | Product Grade Deployment | Deployed in Weeks not Months

Hong Kong ® Singapore ® Vietnam @ Malaysia @ Indonesia ® Saudi Arabia @ Taiwan





https://docs.google.com/file/d/1EkGSCirOq1tZUQ3lqQwL2kJky3pmHRHO/preview
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From PO Documents to Actionable
Enterprise Intelligence
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IMBrace’s Core Modules

iMBrace’s Six Core Modules

CommsIQ™

Multimodal
Communications

FlowOps™

Human-in-the-loop
Orchestration

DoclQ™

Document Intelligence

OntoCore™

Semantic Knowledge
Engine

InsightslQ™

Actionable Insights

GovernCore™

Governance, Compliance
& Security

iMBrace Document Al Modules

High-Level Overview

E ID & KYC Recognition
Scan IDs, passports, business registrations,

and verify key data.

Form Digitization
Convert paper or scanned forms into
structured data.

Invoice & Billing Extraction
Capture and validate financial docun
automatically.

Purchase Order & Trade Docs
Match invoices, POs, and shipping
documents (LC, BL, etc.)

HR & Employee Files

Process onboarding forms, IDs, and ¢
receipts.

Healthcar & Medical

Digitize patient forms, lab results, an:

Healthcare & Admin

Process applications, transcripts, anc
attendance records

Education & Admin

Process applications, transcripts, an
attendance records

iMBrace CommsIQ Modules

High-Level Overview
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Voice & Audio Intelligence

Transcribe calls and voice notes
with speaker detection.

Video Understanding

Extract speech, scenes, ard actions
from video.

Messaging Intelligence

Process chats, emails, and tickets
across channels.

Conversation Classification
Detect topics, intent, urgency, and risks.

Entity & Context Extraction

Capture names, IDs, products, datis,
and actions.

Customer Journey Understanding
Unify voice, video, and messaging
into a timeline.

Action Triggering & Workflow Hooks
Convert insights into FlowOps actions.



Client Investment Ri sk Preference Questionnaire
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This Client Investment Risk Preference Questionnaire (“Questionnaire”) is designed to help KGI Asia Limited, KGI Futures (Hong Kong)
Limited and KGI Limited "KGI" / “us" / "we") to assess your investment risk profile and to collect
information about your financial situation, investment objective, level of knowledge and experience with investment products, and risk

ty assessment before you invest.
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The resulls of this Questionnaire are derived from information you provided to us. You acknowledge that the information provided in this

Questionnaire is valid, tnue, complete, accurate and up to date. It is your responsibility to nofify us in a timely manner of change in your

circumstances that may affect your sitability assessment.
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For questions aboul your financial and investment m(crmauon such as the amount of inveslable assets, the lotal amount invested in a
particular product, all your andi , whether related (o the trading account with us or not, should
be considered.
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this Qu i will be f the risk profile of an investor with your typical
personal mveslmenl nham\ﬂer(slk:s but It may not accuralery reflect your actual risk tolerance and the suitability of any investment product
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You are advised to financial advice beft pleting this Q
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For joint account, please complete a Questionnalre for each client,
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should you deem necessary.

! Client Name Account No.
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This partis designed to enable us to understand and assess your level of investment experience with non-complex products.
(Highest score: 15)
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Please tick the appropriate boxes below Lo indicale your investment experience (in number of years) in each type of product.
BHLAT R FHIE R0 AERORRES (UERRE ) .
d Advanced
Experience
More than

10 Years

Intermediate
Experience
3-10 Years

Basic
Investment Experience + Experience
it Less than 3

WIS
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Products
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- 3
: HK Listed Stocks &8 LHRR

Non-HK Listed Stocks (e.g. China A Shares, US Listed Stocks)
FEEE LHARR (A PEAR - 2R EHRR)

Mutual Funds / Unit Trusts (Non-derivative funds)
ERES/BUEE GHILERES )

Non-complex bonds (including callable bonds without other special features)
SFRREAY (EEFRAARLSUOTRERY )

Non- d ETFs / Non-derivative ETFs / SFC-authorized REITs traded on
the SEHK

XS / I RE® /
BREE

, Please add the score from the above items
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Score %
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Client Investment Risk Preference Questionnaire —

Individual or Joint Account
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This Client Investment Risk Preference Questionnaire (*Questionnaire’) is designed to help KGI Asia Limited, KGI Futures (Hong Kong) Limited and

KGI Investment Limited (collectively, “KGI" / “us™ / "e') to assess your investment risk profile and to collect information about your

financial situation, investment objective, level of knowledge and experience with investment products, and risk tolerance level, based on which we can

conduct suitabiy assessment before you invest
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The results of this Questionnaire are derived from information you provided to us. You acknowledge that the information provided in this Questionnaire
is vald, true, complete, accurate and up to date. It s your responsibilty to notify us in  timely manner of change in your circumstances that may affect

your suitability assessment
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For questions about your financial and investment information, such as the amount of in
product, all your holdings and transactions, and investment experience, whether related to
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You acknowledge that in answering this Questionnaire, you will be provided with a descriptic
ch cs. not accurately reflect your actual risk tolerance and tt
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The results of this Questionnaire are derived from information your company provided 10 us. Your company acknowledges that the information
provided in this Questionnaire is valid, true, complete, accurate and up to date. Itis your company's responsibility to nofify us i a timely manner
of change in your circumstances that may affect your company’s suiability assessment.
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For questions about your company's inancial and investment nformation, such as the amount of investable assets, ih fofal amoun invested
in a particular product, all your company's holdings and transactions, and investment experience, whether related to the trading account with
us or not, should be considered.
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Section I: Client Investment
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A This partis des‘gned to enable us to understand and assess your level of investment exper
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Non-HK Listed Stocks (e.g. China A Shares, US Listed Stocks)
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Mutual Funds / Unit Trusts (Non-derivative funds)
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Non-complex bonds (including callable bonds without other special features)
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Your company acknowledges that in answering this Questionnaire, your company will be provided with a description of the risk profile of an
investor with your company’s typical investment characteristics, but it may not accurately reflect your company's actual risk tolerance and the
suitability of any investment product to your company.

RIQRE® RATEREZARNE

= R AEIR AR R0
BHAREFRRESHBRATNESEY -

Depending on the firm type, investment d structure, this with whom
the investment decisions of the Company
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You are advised to seek independent financial advice before completing this Questionnaire should your company deem necessary.
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Part | - Client Information
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S5t Nutraceutical Consulting and Trading Co. Limited e ]ggggggggg?

Section I: Client Investment Knowledge
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A This partis designed to enable us (o understand and assess your company's level of investment experience with non-complex investment
products. (Highest score: 15)
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Please tick the appropriate boxes below to indicate your company's investment experience (in number of years) in each type of product.
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